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SELLER'S GUIDE SETTING THE RIGHT ASKING PRICE

In the GTA, the difference between a home that sells in days and one that
lingers often comes down to one thing, the asking price. Price too high and
buyers scroll past. Price too low and you leave money on the table. Here's how
to get it right.

THE DATA

How long homes are actually sitting, across the GTA

0 to 14 days 10,650

15 to 29 days 8,433

30 to 59 days 12,654

60 to 89 days 9,733

90+ days 10,901

All 52,371 active residential listings on the TRREB board, by how long they have been on the
market. Detached, semi, freehold and condo townhouse, and condo apartment. Pulled from
the live feed on 25 August 2026.

1in 5 homes on the market across the GTA has been sitting for 90 days or
more. That is what a home priced above the market looks like from the inside.

01 How your Agent Determines the Right Price

A Comparative Market Analysis (CMA) looks at recent sales of similar homes in
your neighbourhood, same size, age, and condition, to establish a realistic price
range.

Active listings show you the competition your home will be measured against
the moment it goes live on MLS.

Expired listings are just as valuable, they reveal the price ceilings buyers have

already walked away from.
Market conditions shift the equation.
In a seller's market you have more room to push.

In a balanced or buyer's market, precision matters even more.

MATS MOY - MATSMOY.COM 2



02

The Hidden Cost of Overpricing
Homes that sit on the market lose momentum fast.
Buyers assume something is wrong, even when nothing is.

After two or three weeks without an offer, the most common fix is a price

reduction.
That drop often signals desperation and attracts lowball offers.

In Burlington and Halton Hills, where buyer pools can be smaller, pricing even

5% over market can mean sitting unsold through an entire cycle.

FROM OUR OWN LISTINGS 53 TO 55 WELLINGTON ST, HALTON HILLS

03
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Pricing Strategies that Work in the GTA

Holdback strategy: list slightly under market value, set an offer date five to
seven days out, and create competition among buyers.

Works well in low-inventory conditions.
At-market pricing: list at or very close to fair market value with no offer date.
Attracts serious buyers without the pressure of a bidding war.

Transparent pricing: effective for unique or rural properties where comparable
sales are limited and buyers need clear justification for the number.

How you Can Support the Right Price

Complete small repairs before listing, peeling paint, a dripping tap, or a cracked
tile all signal deferred maintenance and invite lower offers.

Professionally staged homes typically sell for more.
Buyers pay a premium for homes that feel move-in ready.

Spring and fall are peak seasons in the GTA, listing at the right time supports a
stronger price.

A clear, no-pressure conversation about your home and the market.
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SELLER'S GUIDE SETTING THE RIGHT ASKING PRICE

WHO YOU ARE ACTUALLY WORKING WITH

Mats Moy

Most people who call me are not sure whether it is actually the
right time to make a move. They have read the headlines, scrolled a
dozen market takes, and come away more confused than when
they started. My job is to slow it down, put the real numbers in
front of you, and let you decide with a clear head.

| work on the Robbio Nicolle Real Estate Team at Real Broker,
across the GTA. | also buy and renovate property myself, so when
we walk a house together | am thinking about layout, structure
and what the repairs will actually cost, not just the paint colour.

ROBBIO ~
NICOLLE rea =] C
Top 1% team Real Broker The Market with Mats 5.0 from 59 reviews
9 agents, and over $1 Ontario Ltd., Brokerage. Moy On his Google Business
billion in real estate sold Independently owned Market breakdowns every Profile
by the team and operated week on YouTube
Working across the GTA: west Toronto, Etobicoke, Mississauga,
Brampton, Caledon, Oakville, Halton Hills, Milton and Burlington.
HOW THIS WORKS
Book a 15 minute call We pull the real numbers You get it in writing
Pick a time at matsmoy.com/book. Comparable sales on your street, The numbers and the plan, so you
It is a conversation about your what your home would be can sit with them before you
situation, not a listing presentation. competing against right now, and decide anything.

what the last 90 days did to prices
in your pocket of the market.

Want this applied to your own address?

Book a 15 minute call and we will pull the real numbers for matsmoy.com/book
your street. No pitch, no pressure.

Mats Moy, Sales Representative, Robbio Nicolle Real Estate Team, Real Broker Ontario
Ltd., Brokerage. Independently owned and operated. Not intended to solicit buyers or
sellers currently under contract with a brokerage. Market figures are drawn from the
sources named beside each chart and change daily.
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https://www.youtube.com/channel/UCxKvPBkNOIWsaaLHWewlFUg
https://www.google.com/maps?cid=6296079077287405311
https://matsmoy.com/book/

