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SELLER'S GUIDE MAXIMIZING CURB APPEAL

Before a buyer ever steps through your front door, they've already formed an
opinion. In competitive GTA neighbourhoods, curb appeal can be the deciding
factor between a showing booked and a listing scrolled past. These updates
don't have to be expensive, they just have to be deliberate.
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the GTA average more

Active residential listings across the TRREB board. Pulled from the live feed on 25 August 2026.

o1 What Buyers Notice First

A freshly painted door in a bold but tasteful colour (navy, black, or deep red)
immediately signals that a home is cared for.

Cracked concrete, oil stains, or overgrown edges all register negatively before a

buyer has even parked.

Overgrown grass, bare patches, or dying shrubs suggest the interior might be
just as neglected.

Dirty windows are visible from the street.

Clean them inside and out before photos and every showing.

02 High-impact Updates on a Budget
Power wash the driveway, walkway, and exterior.
A rental can make a home look years newer for a few hundred dollars.
Paint the front door and replace the hardware.

New house numbers and a new mailbox round out the update for under $300

total.
Add potted plants or a simple flower bed along the walkway.

Two matching planters flanking the front door is a classic detail that always

photographs well.

Trim hedges, edge the lawn, and remove any dead plants or overgrown vines.
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0 3 Lighting Makes a Difference
Replace any burnt-out exterior bulbs before listing photos are taken.

Solar pathway lights are inexpensive and add warmth in evening drive-by
photos.

If your home has a porch or covered entry, make sure it's well lit, many buyers
drive by at night before booking a private showing.
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FROM OUR OWN LISTINGS 38 NUTWOOD WAY, BRAMPTON

0 4 The Back and Side Yards Matter Too
If your listing includes outdoor entertaining space, stage it.

A clean patio set and a few planters add perceived value to an otherwise bare
backyard.

A leaning or rotting fence signals cost to buyers.
A quick repair or fresh stain is worth the investment.

Clear out anything stored along the side of the house, bikes, old lumber,
garbage bins.

Buyers photograph everything.

A clear, no-pressure conversation about your home and the market.
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SELLER'S GUIDE MAXIMIZING CURB APPEAL

WHO YOU ARE ACTUALLY WORKING WITH

Mats Moy

Most people who call me are not sure whether it is actually the
right time to make a move. They have read the headlines, scrolled a
dozen market takes, and come away more confused than when
they started. My job is to slow it down, put the real numbers in
front of you, and let you decide with a clear head.

| work on the Robbio Nicolle Real Estate Team at Real Broker,
across the GTA. | also buy and renovate property myself, so when
we walk a house together | am thinking about layout, structure
and what the repairs will actually cost, not just the paint colour.

ROBBIO ~
NICOLLE rea =] C
Top 1% team Real Broker The Market with Mats 5.0 from 59 reviews
9 agents, and over $1 Ontario Ltd., Brokerage. Moy On his Google Business
billion in real estate sold Independently owned Market breakdowns every Profile
by the team and operated week on YouTube
Working across the GTA: west Toronto, Etobicoke, Mississauga,
Brampton, Caledon, Oakville, Halton Hills, Milton and Burlington.
HOW THIS WORKS
Book a 15 minute call We pull the real numbers You get it in writing
Pick a time at matsmoy.com/book. Comparable sales on your street, The numbers and the plan, so you
It is a conversation about your what your home would be can sit with them before you
situation, not a listing presentation. competing against right now, and decide anything.

what the last 90 days did to prices
in your pocket of the market.

Want this applied to your own address?

Book a 15 minute call and we will pull the real numbers for matsmoy.com/book
your street. No pitch, no pressure.

Mats Moy, Sales Representative, Robbio Nicolle Real Estate Team, Real Broker Ontario
Ltd., Brokerage. Independently owned and operated. Not intended to solicit buyers or
sellers currently under contract with a brokerage. Market figures are drawn from the
sources named beside each chart and change daily.
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https://www.youtube.com/channel/UCxKvPBkNOIWsaaLHWewlFUg
https://www.google.com/maps?cid=6296079077287405311
https://matsmoy.com/book/

