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SELLER 'S  GUIDE PREPARING YOUR HOME FOR SALE

Preparing your home properly before listing is one of the highest-return

investments you can make as a seller. Buyers in the GTA are informed and

discerning, they can spot deferred maintenance, and they price it into their

offers. Getting ahead of the obvious issues shifts that leverage back to you.

52,371

homes for sale across

the GTA

$1,041,947

average asking price

59

days on the market,

average

21%

listed for 90 days or

more

Active residential listings across the TRREB board. Pulled from the live feed on 25 August 2026.

The Pre-listing Walkthrough

Walk through every room with a notepad.

Look for anything broken, stained, scuffed, or incomplete.

Buyers will notice, and so will the home inspector.

Focus on: leaky taps, running toilets, cracked caulking in bathrooms and

kitchens, scuffed baseboards, burnt-out bulbs, and sticky or misaligned doors

and drawers.

Don't overlook the basement and garage.

Buyers read these spaces as indicators of overall home maintenance.

What to Fix Vs. what to Leave

Fix: anything that will show up on a home inspection report, plumbing leaks,

HVAC filters, electrical issues, water damage stains.

Fix: cosmetic items that affect the feel of the home, scuffed paint, dated light

fixtures, worn cabinet hardware.

Leave: large renovations that won't recover their cost in the sale price.

A full kitchen reno before selling rarely pays off.

A paint job and new hardware often do.

Ask your agent before spending.

They've seen what moves the needle in your specific market.
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Deep Clean, not Just Tidy

Not because your home is dirty, but because professional cleaning reaches

places daily tidying doesn't.

Carpets should be professionally cleaned or replaced if stained.

Buyers factor in replacement costs.

Light switches and outlet covers.

Inside the oven and fridge if they're staying with the home.

FROM OUR OWN LISTINGS 18 REGIS CIRCLE, BRAMPTON

Depersonalise the Space

Remove family photos, personal collections, and anything highly specific to

your taste.

Buyers need to see themselves in the home.

A well-styled home in soft, neutral tones photographs beautifully and appeals

to the widest range of buyers.

Clear countertops in the kitchen and bathrooms.

Surfaces should show space, not clutter.

A clear, no-pressure conversation about your home and the market.
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W H O  Y O U  A R E  A C T U A L LY  W O R K I N G  W I T H

Mats Moy
Most people who call me are not sure whether it is actually the

right time to make a move. They have read the headlines, scrolled a

dozen market takes, and come away more confused than when

they started. My job is to slow it down, put the real numbers in

front of you, and let you decide with a clear head.

I work on the Robbio Nicolle Real Estate Team at Real Broker,

across the GTA. I also buy and renovate property myself, so when

we walk a house together I am thinking about layout, structure

and what the repairs will actually cost, not just the paint colour.

Top 1% team

9 agents, and over $1

billion in real estate sold

by the team

Real Broker

Ontario Ltd., Brokerage.

Independently owned

and operated

The Market with Mats

Moy

Market breakdowns every

week on YouTube

5.0 from 59 reviews

On his Google Business

Profile

Working across the GTA: west Toronto, Etobicoke, Mississauga,

Brampton, Caledon, Oakville, Halton Hills, Milton and Burlington.

H O W  T H I S  W O R K S

01
Book a 15 minute call

Pick a time at matsmoy.com/book.

It is a conversation about your

situation, not a listing presentation.

02
We pull the real numbers

Comparable sales on your street,

what your home would be

competing against right now, and

what the last 90 days did to prices

in your pocket of the market.

03
You get it in writing

The numbers and the plan, so you

can sit with them before you

decide anything.

Want this applied to your own address?

Book a 15 minute call and we will pull the real numbers for

your street. No pitch, no pressure.

matsmoy.com/book

Mats Moy, Sales Representative, Robbio Nicolle Real Estate Team, Real Broker Ontario

Ltd., Brokerage. Independently owned and operated. Not intended to solicit buyers or

sellers currently under contract with a brokerage. Market figures are drawn from the

sources named beside each chart and change daily.
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https://www.youtube.com/channel/UCxKvPBkNOIWsaaLHWewlFUg
https://www.google.com/maps?cid=6296079077287405311
https://matsmoy.com/book/

