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The Art of
Staging
Help buyers see themselves living in your
home



01

SELLER 'S  GUIDE THE ART  OF  STAGING

Staging is one of the most misunderstood tools in real estate. It's not about

decorating, it's about psychology. Staged homes consistently sell faster and for

more money because they help buyers emotionally connect with a space.

Here's what that looks like in practice.

52,371

homes for sale across

the GTA

$1,041,947

average asking price

59

days on the market,

average

21%

listed for 90 days or

more

Active residential listings across the TRREB board. Pulled from the live feed on 25 August 2026.

Why Staging Works

Buyers make emotional decisions first and rational decisions second.

Staging creates the emotional pull that motivates an offer.

Professionally staged homes typically sell for 5 to 10% more than un-staged

comparable homes in the same market.

Online listings drive showing traffic, and staged homes photograph

significantly better.

Better photos mean more showings.

More showings mean more competition.

FROM OUR OWN LISTINGS 2450 OLD BRONTE RD, OAKVILLE
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The Rooms that Matter Most

Living room: where buyers imagine unwinding and entertaining.

Keep it open, bright, and inviting with a defined seating area.

Kitchen: clear everything off the countertops except one or two intentional

pieces, a coffee maker, a small plant, a fruit bowl.

Buyers want to see workspace.

Primary bedroom: should feel like a retreat.

Neutral bedding, minimal furniture, and good lighting are all you need.

Bathrooms: fresh folded towels, nothing on the counter, a small plant or

candle.

Spa-like is the mood buyers respond to.

Furniture Placement

Pull furniture away from the walls.

Floating furniture arrangements feel more natural and make rooms appear

larger.

Create conversation areas in living rooms, two chairs angled toward a sofa, a

coffee table anchoring the grouping.

If a room feels cramped, remove a piece.

Empty space reads as a luxury in the GTA market.

Use rugs to define spaces in open-concept layouts.

They give buyers a visual sense of where each “room” begins and ends.

Colour and Light

Neutral walls are not boring, they're a blank canvas buyers can project onto.

Whites, warm greiges, and soft taupes are the GTA buyer's favourites.

Accent with texture and warmth: linen throw pillows, a woven blanket, wood

tones in accessories.

Mirrors placed across from windows amplify natural light and make smaller

rooms feel significantly larger.

Replace harsh cool-white bulbs with warm-white LEDs (2700 to 3000K).

The difference in how a home feels is dramatic.

A clear, no-pressure conversation about your home and the market.

MATS MOY · MATSMOY.COM 3



SELLER 'S  GUIDE THE ART  OF  STAGING

W H O  Y O U  A R E  A C T U A L LY  W O R K I N G  W I T H

Mats Moy
Most people who call me are not sure whether it is actually the

right time to make a move. They have read the headlines, scrolled a

dozen market takes, and come away more confused than when

they started. My job is to slow it down, put the real numbers in

front of you, and let you decide with a clear head.

I work on the Robbio Nicolle Real Estate Team at Real Broker,

across the GTA. I also buy and renovate property myself, so when

we walk a house together I am thinking about layout, structure

and what the repairs will actually cost, not just the paint colour.

Top 1% team

9 agents, and over $1

billion in real estate sold

by the team

Real Broker

Ontario Ltd., Brokerage.

Independently owned

and operated

The Market with Mats

Moy

Market breakdowns every

week on YouTube

5.0 from 59 reviews

On his Google Business

Profile

Working across the GTA: west Toronto, Etobicoke, Mississauga,

Brampton, Caledon, Oakville, Halton Hills, Milton and Burlington.

H O W  T H I S  W O R K S

01
Book a 15 minute call

Pick a time at matsmoy.com/book.

It is a conversation about your

situation, not a listing presentation.

02
We pull the real numbers

Comparable sales on your street,

what your home would be

competing against right now, and

what the last 90 days did to prices

in your pocket of the market.

03
You get it in writing

The numbers and the plan, so you

can sit with them before you

decide anything.

Want this applied to your own address?

Book a 15 minute call and we will pull the real numbers for

your street. No pitch, no pressure.

matsmoy.com/book

Mats Moy, Sales Representative, Robbio Nicolle Real Estate Team, Real Broker Ontario

Ltd., Brokerage. Independently owned and operated. Not intended to solicit buyers or

sellers currently under contract with a brokerage. Market figures are drawn from the

sources named beside each chart and change daily.
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https://www.youtube.com/channel/UCxKvPBkNOIWsaaLHWewlFUg
https://www.google.com/maps?cid=6296079077287405311
https://matsmoy.com/book/

