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Selling Fast and
for Top Dollar
Position your home to move quickly,
without leaving money behind
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SELLER 'S  GUIDE SELLING FAST  AND FOR TOP DOLL AR

These two goals aren't in conflict. In fact, homes that sell quickly often sell for

more. Buyer urgency drives competition, and competition drives price. The key

is creating the right conditions before your home ever hits the market.

T H E  D A T A

What a year did to the average sale price, city by city

no change

Orangeville -10.6%

Mississauga -9.7%

Vaughan -9.0%

Milton -7.7%

Halton Hills -6.8%

Burlington -5.3%

Toronto -3.2%

Brampton -2.6%

Caledon +2.4%

Oakville +5.6%

Change in average residential sale price, July 2026 against July 2025, for each GTA

municipality. Source: TRREB Market Watch, July 2026 issue.

8 of the 10 GTA markets are below where they were a year ago, and the spread

runs from Orangeville at -10.6% to Oakville at +5.6%. Whichever one you are in,

pricing off a number from last summer is pricing off a market that no longer

exists.

Start before you List

The work that gets you top dollar happens in the two to four weeks before

listing, not after the sign goes up.

Buyers need to see the space, not your things.

Rent a storage unit if you need to.

Get a pre-listing home inspection.

Knowing what's there gives you time to fix it on your terms, not the buyer's.

Paint where it matters most: the front door, the main floor, and the primary

bedroom.
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FROM OUR OWN LISTINGS 220 BURNHAMTHORPE RD W, MISSISSAUGA

Pricing for Speed and Competition

In active GTA markets, list 3 to 5% below your target price and set an offer date

five to seven days out.

This builds urgency and draws multiple offers.

In slower conditions, price at or just below comparable sales to attract serious

buyers quickly without triggering a lengthy negotiation.

$899,000 performs better than $900,000 in online searches because of how

buyer filters are set.

Presentation is a Multiplier

Professional photography is non-negotiable.

Listings with professional photos get significantly more views and showings

than those without.

Video walkthroughs and virtual tours keep buyers engaged and help pre-

qualify interest before they walk through the door.

Staging, even partial staging of the main living areas and primary bedroom,

helps buyers emotionally connect with the home.

Creating a Sense of Urgency

An offer date creates a deadline.

Buyers know they have to act or risk losing the home to someone else.

Broad MLS exposure combined with social media promotion and agent

network outreach ensures maximum eyes on the listing the moment it goes

live.

Open houses in the first weekend generate buzz and bring out buyers who

weren't already booked for private showings.

A clear, no-pressure conversation about your home and the market.
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W H O  Y O U  A R E  A C T U A L LY  W O R K I N G  W I T H

Mats Moy
Most people who call me are not sure whether it is actually the

right time to make a move. They have read the headlines, scrolled a

dozen market takes, and come away more confused than when

they started. My job is to slow it down, put the real numbers in

front of you, and let you decide with a clear head.

I work on the Robbio Nicolle Real Estate Team at Real Broker,

across the GTA. I also buy and renovate property myself, so when

we walk a house together I am thinking about layout, structure

and what the repairs will actually cost, not just the paint colour.

Top 1% team

9 agents, and over $1

billion in real estate sold

by the team

Real Broker

Ontario Ltd., Brokerage.

Independently owned

and operated

The Market with Mats

Moy

Market breakdowns every

week on YouTube

5.0 from 59 reviews

On his Google Business

Profile

Working across the GTA: west Toronto, Etobicoke, Mississauga,

Brampton, Caledon, Oakville, Halton Hills, Milton and Burlington.

H O W  T H I S  W O R K S

01
Book a 15 minute call

Pick a time at matsmoy.com/book.

It is a conversation about your

situation, not a listing presentation.

02
We pull the real numbers

Comparable sales on your street,

what your home would be

competing against right now, and

what the last 90 days did to prices

in your pocket of the market.

03
You get it in writing

The numbers and the plan, so you

can sit with them before you

decide anything.

Want this applied to your own address?

Book a 15 minute call and we will pull the real numbers for

your street. No pitch, no pressure.

matsmoy.com/book

Mats Moy, Sales Representative, Robbio Nicolle Real Estate Team, Real Broker Ontario

Ltd., Brokerage. Independently owned and operated. Not intended to solicit buyers or

sellers currently under contract with a brokerage. Market figures are drawn from the

sources named beside each chart and change daily.
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https://www.youtube.com/channel/UCxKvPBkNOIWsaaLHWewlFUg
https://www.google.com/maps?cid=6296079077287405311
https://matsmoy.com/book/

